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Lanco Global plans to
raise Rs 200 crore

MNEWSWIRE18
Hyderabad, 14 May

anco Global Systems plans
raise Rs 200 erore in three
¢ months to fund growth plans,
. Chief Executive Officer Anand
: Swarpop said in an interview.
! “We have a strategic plan
: for organic and inorganic
: growth for 2008-09 (April-
: March) financial year,” he said.
i "We are weighing various op-
: tions, including foreign cur-
¢ rency convertible bonds and
i external commercial borrow-
: ing route to raise funds,” he
i said.
i The company is offering
: software services to manufac-
: turing, telecommunication, en-
: ergy, and healthcare sectors.
: “We had planned to raise funds
. in the third quarter of the last
: financial year. However, due
. to fluctuating market condi-
: tions, we have delayed plans.
: We want to pursue it now,”
i he said.

:  The company has drawn-
¢ upa plan to acquire companies
to penetrate the US and Eu-

ropean markets, Swaroop said.
“We are looking for acquisi-
tions in the US and European
markets and have short-listed
four companies each in both
locations,” he said.

“In the next three months,
we will complete the fund-rais-
ing exercise and then finalise
the buyout deals,” he said. Lan-
co Global is hoping to seal the
first acquisition by December-
end, he said, adding it is keen
to acquire one company in the
knowledge process outsourc-
ing space in Europe,

New locations

ing downside risks such
as the US slowdown and
strengthening rupee into con-
sideration, the company plans
to expand its geographical
reach by setting up offices in
new locations. “By June-end,
we will open an office in Dubai
for West Asian operations.
Egypt and Germany offices will
start functioning by the end of
December,” he said.

At present, majority of the
company's revenues are from
the US operations through
software services, “We want to

 de-risk our business by spread-

ing to new locations,” Swaroop
said.

New products

Lanco, currently working
as an implementation partner
of enterprise resource plan-
ning of Oracle and SAF, is fo-
cusing on developing new
products, he said. The com-
pany plans to launch new soft-
ware products in enterprise re-
source planning and a busi-
ness-to-business tool for e-com-
merce.

“We want to offer B2B tool
in a software-as-a-service (or
pay per use) model. This is
scheduled for an August
launch,” he said. The compa-
ny is developing a hospital and
clinical data management ap-
plication, to be launched in Oc-
tober.

With a target to compete
with major players for the US
defence projects, the compa-
ny recently tied up with Egypt-
based security solutions de-
veloper Soft Lock. *We are
planning to develop an ad-
vanced biometric solutions with
this tie-up,” he said.
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